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Are you planning changes to your channel relationships in 2010

Results from Wholesalers & Specialty Wholesalers
(33/93 responses, 35.5% response rate)

n/a: Reluctant to maxe any
0% change in this economy: 6.1%
Open to new Strongly looking for
possibilities, but not new relationships:
actively seeking: 12.1%
21.2%
Fixed with / Working in a few
current partners: areas of possible
3%, opportunities:

57.6%
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Are you planning changes to your channel relationships in 201

Results from Manufacturers & Master Distributors
(48/154 responses, 31.2% response rate)

n/a: Reluctant to make any
4.2% change in this econory: 0%
Open to new Strongly looking for
possibilities, but not new relationships:
actively seeking: 16.7%
20.8%
Fixed with ' Working in a few
current partners: areas of possible
8.3% opportunities:
50%
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Are you planning changes to your channel relationships in 2010

Results from Manufacturers’ Agents
(34/107 responses, 31.8% response rate)

Reluctant to maxe any

n/a:
change in this economy: 0%

2.9%

Strongly looking for
new relationships:
38.2%

Open to new
possibilities, but not
actively seeking:

29.5%
Fixed with Working in a few areas of
current partners: possible opportunities:
20.6%

8.8%
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